




Experience is essential but being able to listen to others' 

perspectives that challenge your own assumptions is 

equally important.

Stable volumes and forecasts that were the essence of 

the automotive market in the past; are now gone and 

�exibility has become the norm.

“The competitive landscape in the industry is 

completely different now. Stable volumes and 

forecasts that were the essence of the automo-

tive market in the past; are now gone and �Á�H�[�L-

�E�L�O�L�W�\ has become the norm,” Pierre-Yves says. 

Along with unpredictability comes shifting 

market demand, Pierre-Yves admits, as consum-

ers nowadays don’t see vehicles as a symbol of 









businesses will be listed on the domestic capital 

market. On the other hand, investors need to hone a 

more rational understanding of industries and com-

panies to obtain valuable information.

However, there’s a significant information asym-

metry between enterprises and retail investors.


